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In the video for module four, Joe and Ron discuss the 
four key principles to achieving the confidence required 
to succeed. The video discusses the key areas of belief – 
the industry, your company, yourself and your product.

Regarding the industry, network marketing is no longer 
surrounded by doubt and uncertainty as it once was. Ron 
and Joe remind us that it is now an extremely lucrative 
and widely accepted form of business. The success of 
numerous multi-billion dollar companies is testament to 
this.

Regarding your company, it is important to understand 
that it takes time to build up stability. It requires time, 
commitment and the willingness to learn from your 
mistakes. It won't happen overnight, but staying 
committed and understanding and believing in your 
company will ensure your future success. Ron also tells 
us that people should always know five positive facts 
about their companies which they can be truly proud of.

Knowing and believing in yourself is the third principle 
discussed in this video. Consider the things that you 
have done and gotten better at. If you must do 
something, then you will normally do it. While it might 
take some people longer than others to succeed, 
achievement is always the product of determination more 
than anything else.

The fourth principle discusses your product itself. You 
need to become a product of your product – you need to 
believe in it. Emotion is the product while logic is the 
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business. Knowing, believing and experiencing your 
product on every level is the key to building rapport and 
trust in your customers.

The video goes on to discuss product versus 
procrastination. We are all built to procrastinate, but 
we must steer our minds away from this tendency and 
learn to commit ourselves to being in control of our own 
destiny. Ron reminds us that this is about acting instead 
of reacting. Leaving the work too late and not placing 
enough importance in it is what ultimately causes people 
to fail in network marketing. As Joe very aptly points 
out, people often focus too much on the process rather 
than the end reward. It is knowing and believing in the 
reward at the end that motivates people to become 
successful.

The video continues to discuss the importance of 
communication versus confrontation and asking 
questions that automatically come with positive 
answers. Ron and Joe continue to talk about the 
importance of leading with business, collecting 
decisions, researching your market and, ultimately, 
transforming your mindset to create a new lifestyle and 
a new reality for yourself.
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The reason we have to “master the basics” is: 
because you have to.

The most effective way to learn and teach is 
through E_________________,

not from a textbook.

Basic #1: 

The question is “Will you do the work?” not “Does 
it work?”

Build belief in your company by doing 
r_______________.

Know at least 5 facts about your company.

Build belief in yourself by taking what you learn 
and a____________ it.

Being a product of the p_____________ is crucial.

Real sales are based on e____________ and justified 
with logic.
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Basic #2:

Your story is your story... make it a great one by 
getting into activity fast!

Act instead of react.

Work the entire month and you’ll notice how much 
easier the process is. Explain the 80/20 rule in 
your own words.

2 things get you paid: Recruits and Customers

Basic #3:

You have 2 ears and 1 mouth; use them in 
proportion.

Listen by a____________ q_____________
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Basic #4: 

You can’t be rich and always be right. Which would 
you rather be?

Before speaking, ask yourself this question:

Basic #5:

If you want to make the big money, you have to 
recruit.

There are more people looking to make more 
money than are looking to buy your product.

If you want to hear “Yes” more, lead with the 
b________________.

The product validates the business.
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Basic #6:

Don’t leave people in your pipeline indefinitely.
Ask questions that will yield a positive response 
to collect a decision.

Examples:

1. Based on what you’ve seen so far,
______________________________________________________?

2. On a scale of 1-10, how
______________________________________________________?

3. On a scale of 1-10, where
______________________________________________________?

4. Assuming you decided to join the business, is 
there
______________________________________________________?

3 – way call must be part of the process for 
validation and creating r_ _ _ _ _ _ and t_ _ _ _ .

T________ + R___________ = Influence
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Basic #7:

The same level of thinking that created your 
r__________ will not take you to your next reality.

Your next level of income and life demands a 
different _____.

Transform your mind by ...

going through your own experience
or
you can learn from others’ experience.

You are 1 belief, 1 idea, 1 strategy away from a 
BIG _______.

BELIEVE IT!
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NOTES:
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