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Have you wondered what the best way to measure 

your results is? Or perhaps if you should be 

using a funded proposal to generate leads or if 

actively building multiple MLM companies is a wise 

strategy? Would you like to learn how to get a 

“fence sitter” building a team BEFORE they make 

the decision to join? Listen in as MLM legend Ron 

Malezis shares his proven strategies while 

answering questions live from network 

marketers from varied companies. 
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1. What is the best way to measure results?

Have weekly a__________ g__________ for the number 

of:

a._______calls

b. P__________________

c. Prospects t_________to 

d. Prospects in the p___________

A_________________ encourages productivity 

2. What if my new person won’t produce their top 

25 list?

Explain Ron’s “inviting someone to dinner” 

analogy in regards to the top 25 list. 

You can lead a horse to water but you can’t make 

them drink it. Instead, find t________ horses.

3. How can I present a start-up company without 

having concrete details?

C______________ is a key ingredient to any new 

company.
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Be c_____________and mindful of the information 

you share.

4. What should be done before I travel to support 

non-local distributors?

Work with the event host to create v__________for 

the event.

Call every k________ l___________ in your group and 

ask who they know in the event location.

Have multiple l_________ represented at events.

Have your entire group invite to the event to 

create a s________ of u_________.

Use a________ code specific leads to build from the 

event’s local market.

5. Is it wise to be in multiple MLM companies?

N__!

F_________on the company you are in and be 

p__________ of that.
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Why can’t you ride two horses at the same time? 

6. Do funded proposals work?

A funded proposal is where you p___________ a lead 

and try to sell them a product to cover the 

c_______ of producing the lead.

This is t_______and energy consuming.

B___________ a lead is cheaper than m___________ 

one.

The cost of making a lead is: 

Explain how a laser beam differs from a light 

bulb.

7. What is the best way to approach a cold lead’s 

warm market?

Explain “Taprooting.”
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Taprooting Script: NAME, if you decided to get 

involved in this business, there must be names 

that come to mind of people you would talk to 

first who are some of the most respected 

business people that you know. Could you put 

some of those names on paper for me and what I’d 

like to do is call those people and expose them to 

what you’ve seen and if they like the business they 

way you like it, then you can enroll them and then 

we’ve got your business started all of the 

sudden.

Trust + Respect = I__________________

Formula for Calling Top 25: 

M_______ A__________ + C_________ + Are you o___ to 

taking a look at what we are doing?

8. Is it wise to belong to multiple MLM companies 

as a customer?

Y_____! 

Build a team with o____ MLM but support as many 

as you can as a preferred customer.

9. Which auto dialer do you recommend?

www.FastDialing.com
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10. What activity should a new distributor with 

an abundance of time do?

Get them on a lead program immediately as this 

will get them c_______ to making c_____ and 

improving their s_________ daily.

11. What is a step-by-step method to consistently 

build my business?

Follow p________ methods from successful 

leaders and coaches and avoid “trial and error” 

activities. 

12. Where can I buy high quality leads?

The price of a lead is related to the cost to 

generate it NOT to the q___________ of the lead.

The leads get better when y______ get b_________.
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MODULE 20: ANSWERS

1. What is the best way to measure results?

Have weekly activity goals for the number of:

a. 3 way calls

b. Presentations

c. Prospects talked to 

d. Prospects in the pipeline

Accountability encourages productivity 

2. What if my new person won’t produce their top 

25 list?

Explain Ron’s “inviting someone to dinner” 

analogy in regards to the top 25 list. All you can 

do is invite someone to produce their top 25 list 

and let them know when they are ready, you are 

ready.

You can lead a horse to water but you can’t make 

them drink it. Instead, find thirsty horses.

3. How can I present a start-up company without 

having concrete details?

Credibility is a key ingredient to any new company.

Be cautious and mindful of the information you 
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share.

4. What should be done before I travel to support 

non-local distributors?

Work with the event host to create value for the 

event.

Call every key leader in your group and ask who 

they know in the event location.

Have multiple legs represented at events.

Have your entire group invite to the event to 

create a sense of urgency.

Use area code specific leads to build from the 

event’s local market.

5. Is it wise to be in multiple MLM companies?

No!

Focus on the company you are in and be proud of 

that.

Why can’t you ride two horses at the same time? It 

is confusing and distracting.

6. Do funded proposals work?
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A funded proposal is where you produce a lead 

and try to sell them a product to cover the cost 

of the lead.

This is time and energy consuming.

Buying a lead is cheaper than making one.

The cost of making a lead is it takes you out of the 

business.

Explain how a laser beam differs from a light 

bulb. A light bulb emits light everywhere but has 

no power while a laser beam can cut through 

steel with the proper strength and focus.

7. What is the best way to approach a cold lead’s 

warm market?

Explain “Taprooting.” Asking a lead who is on the 

fence about joining for their top contacts and 

inviting those contacts to review the business on 

that lead’s behalf.

Taprooting Script: NAME, if you decided to get 

involved in this business, there must be names 

that come to mind of people you would talk to 

first who are some of the most respected 

business people that you know. Could you put 
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some of those names on paper for me and what I’d 

like to do is call those people and expose them to 

what you’ve seen and if they like the business they 

way you like it, then you can enroll them and then 

we’ve got your business started all of the 

sudden.

Trust + Respect = Influence

Formula for Calling Top 25: 

Mutual Acquaintance + Compliment + Are you 

open to taking a look at what we are doing? 

8. Is it wise to belong to multiple MLM companies 

as a customer?

Yes! 

Build a team with one MLM but support as many as 

you can as a preferred customer.

9. Which auto dialer do you recommend?

10. What activity should a new distributor with 

an abundance of time do?

www.FastDialing.com
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Get them on a lead program immediately as this 

will get them committed to making calls and 

improving their skills daily.

11. What is a step-by-step method to consistently 

build my business?

Follow proven methods from successful leaders 

and coaches and avoid “trial and error” 

activities. 

12. Where can I buy high quality leads?

The price of a lead is related to the cost to 

generate it NOT to the quality of the lead.

The leads get better when you get better.

Live Q & A

20

12



Module: 

13

All rights reserved. No part of this publication may be reproduced, distributed, or transmitted in any form or by 
any means, including photocopying, recording, or other electronic or mechanical methods, without the prior 
written permission of the publisher, except in the case of brief quotations embodied in critical reviews and 
certain other noncommercial uses permitted by copyright law. © 2013 Ron Malezis & Joe Syverson. 
www.mlmwealthtraining.com

Notes:

Live Q & A

20



Module: 

All rights reserved. No part of this publication may be reproduced, distributed, or transmitted in any form or by 
any means, including photocopying, recording, or other electronic or mechanical methods, without the prior 
written permission of the publisher, except in the case of brief quotations embodied in critical reviews and 
certain other noncommercial uses permitted by copyright law. © 2013 Ron Malezis & Joe Syverson. 
www.mlmwealthtraining.com

Notes:

Live Q & A

20

14


	Page 1
	Page 2
	Page 3
	Page 4
	Page 5
	Page 6
	Page 7
	Page 8
	Page 9
	Page 10
	Page 11
	Page 12
	Page 13
	Page 14

