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Why People Fail

In the video for the final module for this series, 

Ron, Dean and Joe discuss the five main pitfalls 

that you must avoid to reach network marketing 

success. These pitfalls are the most common 

reasons why people fail in the business.

The first pitfall discussed is wasting time. It is 

always easy to end up wasting time on areas of 

your business which are not profitable enough to 

make them worthwhile. It is important to work 

with the right people in order to move your 

business forward. Your time is valuable and you 

need to use it wisely to fulfil your activity goals. 

Focussing on skills which are not required or 

inefficient methods of generating your leads will 

quickly wear you down and damage your 

motivation and confidence in the business.

The second pitfall to avoid is being inconsistent. 

Consistency is the partner of commitment and, as 

Joe reminds us, a lack of consistency in our work 

will quickly breed failure. Committing to a 

realistic schedule and setting activity goals that 

you can confidently keep up with is important 

here. At least eighty percent of your time should 

be spent on money-making activities such as 

finding leads and duplicating your efforts among 

the members of your expanding team.
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Why People Fail

The third pitfall talks about having a poor 

mindset and communication skills. Joe reminds us 

that we get what we are rather than what we want. 

It is important to transform the mindset by 

stepping outside of the comfort zone and 

avoiding negative influences. Ron talks about the 

importance of being focussed on the reward and 

being motivated by doing so. This will allow you to 

give off a more positive energy which is essential 

for recruiting others into your team.

The fourth point discusses those who are 

unteachable. Some people are simply too 

stubborn and stuck in their ways to be teachable. 

It is important to develop a new way of thinking 

and act on what you are leaning. Joe reminds us 

how the previous three pitfalls can all be avoided 

by becoming more coachable.

The fifth and final reason and, indeed, the most 

common reason why people fail is because they 

quit. Even if people only quit psychologically and 

loses their motivation entirely, they have already 

failed at network marketing.
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Why People Fail

1. W_____________ T_____________

Employees do just enough to not get fired but 

not enough to see what they are c___________ of.

We get paid based on the v___________ we bring to 

the table.

The greatest time waster is w_________ with the 

wrong p______________.

In what ways could you better use your time?

2. I______________________

You’re either c____________________ or you’re 

n___________________.

Explain Ron’s “eating” analogy and how it relates 

to Network Marketing in your own words:
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What are the essential money making activities? 

3. Poor M_____________ / C__________________ Skills

You get what you t______________about the majority 

of the time.

How can you improve your mindset and 

communication skills? 

4. U___________________

Being c_________________ is an active attribute 

meaning you act on what you are l_________.

In what areas of your business and life could you 

be more coachable? 

5. They Q__________________

Have a low “I Q_______” rate.
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If s_____________ was easy, everyone would have it.

Your next level of life demands a n__________ you.

If you can change your t_______________, you can 

change your l_____________.

Commit to yourself in writing that you will not 

quit.
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MODULE 19: ANSWERS

1. Waste Time

Employees do just enough to not get fired but 

not enough to see what they are capable of.

We get paid based on the value we bring to the 

table.

The greatest time waster is working with the 

wrong people.

In what ways could you better use your time? 

(Answers Vary)

2. Inconsistent

You’re either consistent or you’re nonexistent.

Explain Ron’s “eating” analogy and how it relates 

to Network Marketing in your own words: (Just 

because you eat a big meal one day, doesn’t mean 

you can go a week without eating just like 

prospecting a lot on Saturday does not mean you 

can skip it the rest of the week. You fuel the skill 

through daily activity just like you fuel your 

body daily with food.)
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What are the essential money making activities? 

(Prospecting, contacting, inviting, following-up, 

following through.)

3. Poor Mindset / Communication Skills

You get what you think about the majority of the 

time.

How can you improve your mindset and 

communication skills? (Answers vary i.e. change 

what you think about, read more, change who you 

spend time with, etc.)

4. Uncoachable

Being coachable is an active attribute meaning 

you act on what you are learning.

In what areas of your business and life could you 

be more coachable? (Answers vary)

5. They Quit

Have a low “I Quit” rate.

If success was easy, everyone would have it.

Your next level of life demands a new you.
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If you can change your thinking, you can change 

your life.

Commit to yourself in writing that you will not 

quit.
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