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The Tool Sets Part II

Continuing on from the previous module, this 
video discusses the other tool sets that you 
should be using to expand your network 
marketing business. In this video, Ron and Joe 
talk about presentation tools and training tools.

Joe begins by introducing us to the presentation 
tools. These are the tools we use to showcase 
our business and product. Ron reminds us of the 
importance of becoming a product of the product. 
The product is what validates the business and 
gives you something to show to people. 
Presentation tools may come in the form of 
product samples or short demonstration videos. 
Videos are a highly efficient way to showcase a 
product, although they must not provide an 
information overload.

Joe talks about the importance of believing in the 
tool sets that you are using and getting 
comfortable with your presentation methods. He 
also talks about the importance of staying in 
control of your presentation efforts. For 
example, it is a good idea to arrange a time to meet 
with a potential client to provide them with the 
presentation rather than to simply give them a 
link and leave it up to them entirely.

Next discussed is the importance of three-way 
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The Tool Sets Part II

calls to your up-line. The video talks about the 
steps of the conversation: validation, edification, 
waiting for a response and then taking the 
appropriate action depending on the person's 
reaction.

Joe goes on to talk about training tools. He 
starts off by discussing the power of Facebook 
groups and forming virtual communities where 
you can upload scripts, images and training 
videos or audio tracks so that your clients can 
use them for leaning.

Ron then introduces the importance of weekly 
conference calls. Once you have a few more 
people in your team (more than it is practical to 
deal with on an individual basis), it is optimal to 
hold weekly conference calls for training 
purposes and more.

Other effective methods for training the 
members of your team include live dial calls in 
which you role-play out scenarios, having a 
reliable accountability system and holding 
webinars. When it comes to being a great coach 
and a leader, it is most important that you can 
show people how something is done and let them 
do it under your supervision. You can then 
provide them with feedback.
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PRESENTING TOOLS

1. S__________ P__________

Make it easy to hand out s__________

2. S_________ C________ / V__________

A short p___________________designed to pique 
interest

3. O________ V__________ / A________, C___________ 
C______, W__________, P__________, P______

An easy and d_______________ way to share a full 
p___________________

Do more s_________ and less c________________

What does it mean to “Hold your prospect’s hand 
onto the presentation?” 

The best way to get people to look at the 
information is: (Add 1 Line)
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Revisit the prospect’s d____________ prior to the 
presentation

4. __________ Calls To Your Upline

Four Steps to a Successful ________Call

a. V______________
b. E______________
c. S______________
d. S_______ T_______ U_____

TRAINING TOOLS

1. F_____________Groups

Creates a virtual c____________

Excellent place to celebrate w_______, share 
g___________, and provide s__________

2. Weekly C___________ C_____________

Start your own conference call when you have 
_________or more people on your team.

In what ways are conference calls valuable?
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3. O__________ V_____________

Online videos provide flexibility to l__________, 
i____________, and then go do.

4. L_________ D_________ Calls

Make live l_______c__________ or r________ p________ 
conversations

Critical for s__________ s_________ training

5. A________________ S_____________________

Use accountability systems such as:

a. Weekly accountability c__________
b. G_________ Forms
c. Daily / Weekly e____________
d. Daily / Weekly F______________ message

6. W__________________

Progress from c_____________ c______________ to 
sharing your screen at the same time you are 
talking.

Module: 
6

All rights reserved. No part of this publication may be reproduced, distributed, or transmitted in any form or by 
any means, including photocopying, recording, or other electronic or mechanical methods, without the prior 
written permission of the publisher, except in the case of brief quotations embodied in critical reviews and 
certain other noncommercial uses permitted by copyright law. © 2013 Ron Malezis & Joe Syverson. 
www.mlmwealthtraining.com

The Tool Sets Part II

16



7. S_____________ M___________

Why is social media an effective training tool?: 

8. V__________ C______________

A way for everyone to virtually and visually get 
together 

Utilizing Tools = T__________ C________________
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MODULE 16: ANSWERS

PRESENTING TOOLS

1. Sample Pack

Make it easy to hand out samples

2. Sizzle Call / Videos

A short presentation designed to pique interest

3. Online Video / Audio, Conference Call, 
Webinars, PowerPoint, PDF

An easy and duplicatable way to share a full 
presentation

Do more sorting and less convincing 

What does it mean to “Hold your prospect’s hand 
onto the presentation?” (Assist them in joining 
the webinar or 3-way them to the conference call, 
send a reminder text, email, etc.)

The best way to get people to look at the 
information is: (to schedule an appointment)
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Revisit the prospect’s dreams prior to the 
presentation

4. 3-Way Calls To Your Upline

Four Steps to a Successful 3-Way Call

a. Validation
b. Edify
c. Shhhhhhh
d. Sign Them Up

TRAINING TOOLS

1. Facebook Groups

Creates a virtual community

Excellent place to celebrate wins, share goals, 
and provide support

2. Weekly Conference Calls

Start your own conference call when you have 5 
or more people on your team.

In what ways are conference calls valuable? 
(Leverage training time, build leadership skills, 
build camaraderie)
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3. Online Video

Online videos provide flexibility to learn, 
internalize, and then go do.

4. Live Dial Calls

Make live lead calls or role play conversations

Critical for skill set training

5. Accountability Systems

Use accountability systems such as:

a. Weekly accountability call 
b. Google Forms
c. Daily / Weekly email
d. Daily / Weekly Facebook Message

6. Webinars

Progress from conference calls to sharing your 
screen at the same time you are talking.
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7. Social Media

Why is social media an effective training tool?: 
(Great way to create a sense of community and 
staying in touch with your team including 
answering FAQ, keeping scripts in one place, etc.)

8. Video Casts

A way for everyone to virtually and visually get 
together 

Utilizing Tools = Time Compression
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Notes:
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